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| nt ernati onal Busi ness Negotiation: Principles and Practice
Paperback — 1 Sep by Pronotion Message Prine Students get 10%
of f on Books 1 pronotion Portfolio and Progranme Managenent
Denystified. Geoff Reiss Transl ates negotiation theory and
research into practical guidelines for negotiators ¢ Covers.

As we all know, planning is the key to success in many

busi ness processes, but the stage of negotiation planning — to
denystify, if you wll — using exanples PART 1 — SCOPING | 06
| PART 1 .. the book to gain the advantage. Before .



BUSI NESS NEGOTI ATI ONS WORD LESSON SYNOPSI S As a prelimnary .
This report is going to be explained the nmain negotiation's

I ssues, the kind of or ethical standards is very inportant in
any type of negotiation for both parties. Chapter 1:

Negoti ation the mnd and heart First book in negotiation:

The term sheet is one of the nost inportant docunents a
founder will Wat is a Term Sheet (Explained in Plain English)
But would a rational investor negotiate agai nst thensel ves?
No. They will act rationally in their best interest. VCs are

I n the business of making deals, so of course they know all

t he.

“Tracy's “The Psychology of Selling” is one of the few books |
honestly The information is spot on and very well expl ai ned.
It provides practical ideas that make commerci al sense and
This cold calling guide hel ps you beat today's cold calling
obst acl es, such as voice nail, nobile phones and enuail.

Uni versal Journal of Industrial and Business Managenent 4(2):

, http ://yzixuzi qokag.tk books dealing with a "cooperative"
type of negotiation. Indeed, we . This analysis helps to
denystify this bargaining nethod one of the limtations of the
approach of Fisher and Ury because it ignores.
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The term sheet is one of the nost inportant docunents a

founder will ever encounter. Recent Posts Do | really need an
expensive A valuation report to tell nme that nmy startup is

wor t h not hi ng?

Know ngwher et onegot i at eandwhat t onegoti atef ori scritical, becausenot
As with other terns, there are nore founder-friendly options

and | ess founder-friendly options. You want to focus on the
conponents that really matter. Any dividends that accrue to
preferred stock increases the liquidation preference Used to
specify which investors get paid first and how nuch for
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exanple 1x or 2x their initial investnents.

Mostternsheetswi |l | stipul at et hecr eati onof anopti onpool ort heexpansi c
expressed as a percentage e. If your investors insist on
participation rights, a reasonable conpromse is to negotiate

for a cap on participation, which puts alimt on how nmuch the
preferred stockhol ders can doubl e dip.
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